Z Zyrft,

Know your pipeline.
Grow with confidence.

Zyrft helps small sales teams manage leads, track deals, and forecast revenue in
one clear workspace.
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Everything a small sales team needs, nothing it doesn't

Leads & contacts Pipeline board Follow-ups

Companies, contacts and every Table and Kanban views with value, A next action and date on every

conversation together, with
duplicate checks and merge.

Revenue forecast

Gross and probability-weighted
value by expected close date, from
today to nine months.

stage, probability, owner and close
date. Your own stages.

Targets & team

Monthly targets vs won bookings,
results by salesperson, and role-
based visibility.

Built for teams moving off spreadsheets

deal. Overdue, due-soon and stale
deals surface automatically.

Spreadsheet import

Excel or CSV with a preview first.
Imports never delete data; export
anytime.

Simple pricing

¢ Stop losing leads in inboxes and three versions of

the same file.

¢ Never miss a follow-up: every
its next step.

$5 / month + $8 per user

open deal carries

¢ Answer "what closes next month?" in seconds,

not an afternoon.

e See who is on target without building a report.

e Alsoin Pro: win-loss, pipeline health, renewals,

Pro: every feature included, billed monthly.

1 user $13 / month
3 users $29 / month
10 users $85 / month
Free Forever (1 user) $0

proposals with PDF, website lead forms, budget vs

USD, excluding tax. 14-day Pro trial the first time a
workspace subscribes. Prices as of Nov 12, 2026.

actual.

Start free - Sales CRM for small teams

no card needed for the Free Forever plan




